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A S P E C I A L I S E D  R E A L  E S T A T E  B R I D G E  F I N A N C I N G  FUND T A R G E T I N G10% A N N U A L   NET 

R E T U R N S  M A N A G E D  BY P R O V E N  E U R O P E A N  P R O P E R T YE X P E R T S .

BRIDGING THE GAP IN REAL ESTATEFINANCE.



THEMARSHALLBRIDGINGFUNDISA UNIQUECROSS-BORDERFUND
THAT FOCUSESON THE GERMANUK REALESTATEMARKETS
OFFERINGA RAREACCESSTO A HIGHLYLIQUIDMECHANISMFOR
INVESTINGINAHIGHLYILLIQUIDANDSOUGHTAFTERMARKETPLACE.



Thispresentationis intendedto be for information purposesonly andit is not intendedaspromotional material
in anyrespect. Relianceshouldnot be placedon the viewsand information in these presentationswhenmaking
individualinvestmentand/or strategicdecisions.

Afund’sinvestmentobjectives,risks,chargesandexpensesshouldbe consideredcarefullybefore investing. This
documentcontainsinformationin summaryform onlyandits accuracyor completenesscannotbeguaranteed.

No liability isacceptedfor anylossof whatsoevernaturearisingfrom the useof this information. Applicationfor
units in this fund mayonly be madeon the basisof the issuingdocumentrelatingto the fund and this document
mayonlybedistributedto thoseeligibleto receivethat prospectus.

The distribution of this documentmay be restricted in certain jurisdictionsand it is the responsibilityof any
personor personsin possessionof this documentto inform themselvesof, and to observe,all applicablelaws
andregulationsof anyrelevantjurisdictions.

Theprospectuscontainsthis and other important information about the Fund. Toobtain a prospectusfree of
charge,callBanquede PatrimoinesPrives,30 BoulevardRoyal,2449, Luxembourg, by callingat: +35227207650.
Pleasereadthe prospectuscarefullybeforeinvestingor sendingmoney.
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We decided to base the Marshall

BridgingFundin Luxembourgbecause

the advantagesoffered by this well-

establishedjurisdiction enhancedthe

benefits we want to passon to our

investors. We have listed a few facts

characterizing the upside of

Luxembourgbased funds.

Fund Marshall Bridge Fund

Type of Fund Luxembourg SICAV SIF

General Partner Emerald Management Sarl

Fund Advisor Marshall Hutton 

Administrator Banque De PatrimoinesPrivés

Custodian ING Bank Luxembourg

Legal Advisor Baker & McKenzie

Auditor KPMG Luxembourg

Currencies GBP - EUR - USD

Regulator CSSF Luxembourg

Subscription Monthly

Redemption Monthly with 30 working days notice

Tax Advisor Baker & McKenzie

Management Fees Share Class A, B, C: 1.75% per annum.
Share Class D, E, F: 1.50% per annum.

Performance Fees Share Class A, B, C: 25% above 6.0% hurdle HWM
Share Class D, E, F: 20% above 8.0% hurdle HWM

ISINS

Class A  GBP  LU1265972312
Class B  EUR  LU1265972403
Class C  USD  LU1265972585
Class D  GBP  LU1265972668
Class E  EUR  LU1265972742
Class F  USD  LU1265972825

Bloomberg Tickers

Class A  MBFLCLA:LX
Class B  MBFLCLB:LX
Class C  MBFLCLC:LX
Class E  MBFLCLE:LX
Class F  MBFLCLF:LX

General Enquiries:

T: +352 621 887 085 / 

+32 496520624

E: info@marshallbridge.com   

W: www.marshallbridge.com

General Partner
Emerald Management Sarl
30, Boulevard Royal, L-2449
Luxembourg

Email: 
paul@marshallbridge.com 
xavier@marshallbridge.com

Phone:
+32 496 520624
+352 621 887 085



BRIDGE FINANCING IS A WELL-ESTABLISHED FUNDING TOOL THAT  
ALLOWS PROPERTY ENTREPRENEURS TO SEIZE REAL ESTATE  

OPPORTUNITIES THAT THE TRADITIONAL BANKING SECTOR IS NOT  
STRUCTURED TOTRANSACT.



BRIDGELOANSARE APPLIEDTO COMMERCIALOR RESIDENTIALPROPERTYPURCHASES

ALLOWINGFORSWIFTEXECUTIONONPROPERTYDEALSORTOTAKEADVANTAGEOFSHORT-

TERMOPPORTUNITIESIN ORDERTOSECURELONG-TERMFINANCING.

WHAT IS B R I D G EF I N A N C I N G ?

Bridgeloansare typicallypaid backwhen the property is sold,refinancedwith a traditional lender, improvedor

completed,or a specificchangethat allows for a subsequentround of mortgagefinancing to occur. Bridge

financing’smainfeaturesare:

¼ Theytypicallyhaveahigherinterestrate.

¼ Lendersmayrequirecross-collateralizationanda lowerLTVratio.

¼ Normallyshort-term, 4 to 18months.

¼ Suchloansaremoreprofitable.

Bridgeloansare normally securedby a first chargeand mezzanieis generallybackedby a secondcharge. The

sector’scurrent lendingpositionhasimproved, beingsaferdueto the followingfactors:

¼ Seniorloansarecurrentlygivenwith smallerLTV’s,givingbridgeandmezzanineloansa largerportion of the

remainingcollateral/equityto finance.

¼ Having a bigger portion of the loan to finance also brings additional guarantees, because a  bigger portion of 

the equity will help cover the bridge or mezzanine loan.

¼ Such a change in LTV’s by senior loans, gives an increased added value to bridge and  mezzanine financing, 

providing additional security toinvestors.

¼ Real estate valuations are now lower than in 2007, providing more safety on thecollateral

Lesssupplyof capital from traditional providers:

¼ Bankshave pulled out from or reduced their exposureto
the propertysector,speciallyfor loansbelow20M

¼ The traditionalLTV’sare much lower, only givingLoansof
50-60%LTV,but generallylower.

¼ Basel III requirements on capital to banks will make
traditional loansmoreexpensive

Higher demand for and lower supply of financing

Such lack of supply will produce:

¼ Higherrealyieldsfor investors

¼ BridgeandMezzanineinvestors,will be able
to have safer LTV’s,increasing thus the
safetyof their collateral

¼ New playerswill enter the market, like non
banking entities, who will provide for the
needed capital and more flexibility to
creditors

Major demand of loans dueto:
¼ Many loans are coming due and will

need refinancingfrom banks,who will
unlikelyprovide

¼ Traditional bridge and mezzanine
investing is not available from
traditionalsources

Higher demand for capital will improve:

¼ Return/risk profile for ourfund

¼ Easier access to deals which used to  
be bankbased

Higher expected yields than for the 2003-2007 period with more securecollaretal
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WHAT IS THE O P P O RT U N I T Y ?

THIS HIGHLY LUCRATIVEMARKET STEMS FROM AN INCREASEIN DEMAND FOR

FINANCINGIN PRIMEEUROPEANPROPERTYMARKETSWHILEBANKSARE REDUCING

THEIREXPOSURETOTHISSECTOR.

Sincebridge financingand mezzaninedebt facilitiesare rarely availablefrom traditional banking sources,this

property financesupplyshortfall can be exploited, becausethe lack of loan supply createshigher yields for

investorswhile securinga saferLoanto Valueratio, thus reducingrisk. This accruedappetite for vital sourceof

loan facilitiesalsoincreasesvaluationtransparency. Thehigher demandfor capitalwill improvethe risk/return

profile for playersevolvingin this space. In additionto the above,by havinganaccessto dealswhichusedto be

bank-based,thisensuresapipelineof real estatedealsbeingof veryhighstandard.

The advantage of property as collateral

Thefund will lend to propertydevelopmentopportunitieswith safeLTVguidelinesforminga diversified portfolio

of Germanreal estatepropertiesin strategicand proven locationsto ensure sustainability. Thefund managers

will targetpropertiesin keyareaswith sustainablevaluationsthusmitigatingdownsiderisk. Additionally,the Fund

will providefinancingto both privateandcorporate developers,aimingto take“firstcharge”where possibleto

ensureinvestorsareprotected,whilststill accessinghighyieldopportunities.

The fund will be able to
concentratea largerportion of
the valueaddedchaininto one
singleentity

Ability to capture all this
added value for investors in
the Fund

Suchcontrol also reducesrisk
and exposure, by having in-
housethe required know-how
to accurately value the
property andrelatedrisks

Traditionalrealestatefundsengagefirms like MarshallHutton for their
specialistlocal knowledgeand expertisein acquiring,developingand
managingproperties

Bylaunchingits own fund, MarshallHutton offers investorsa chanceto
eliminatea tier of management

Thisenablesan agileresponseto opportunities,speediercompletionof
projects,tighter controlandlowercosts,leadingto better returns

Soconfident is the managementteam in the benefits this will haveon
returns that it hasset its performancebonus hurdle rate at the high
levelof 8%

How the Marshall Bridging Fund exploits theseadvantages

TheMarshallBridgingFund’slaunchis timed to exploit the fundinggapthat resultsin liquidity not beingreadily

availableto most investors. Theconsequenceisa substantialincreasein the costsof seniorandmezzaninedebt

positionsdiminishingequity returns. Thishasled to an expansionof the exclusiveoff-market sector. Targeted

financingsavailableto the Fundshow discountson property values,rangingfrom 10-20% to fair value LTV,

translatinginto excellentloan collateral.
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The Fund’s expert advisory team of real estate insiders will offer investors key benefits with 

anticipated  returns in the region of 10% per annum. Furthermore, the Fund offers the following

features:

¼ Anticipates returns in the region of 10%
¼ Low correlation to stockmarkets.
¼ Predictable returns with lowvolatility.
¼ Access to an asset class previously reserved for institutional investors.

¼ Monthly liquidity for the investor. 

¼ Experienced risk management process enhanced by asset backed  security and diversification.

TheMarshallBridgingFundis designedto generatereturns irrespectiveof market condition through

opportunistic financing and expert asset managementof prime commercialand residential real

estate.

TheFundwill primarily focusin a first stageon strategicand proven Germanmarket. MBFbenefits

from the experienceof managerspossessingestablishedon-the-groundreal estateknowledgeand

skills frequently utilized by many large institutional property managers. This unique blend of

experience,skill and visionoffers investorsa rare opportunity to invest in a growth market coupled

with an underlyingsecurityheld on the real estate assetsat sub 80% loan to value. The typical

investmentperiodrangesfrom a minimumof three monthsup to a maximumof 24-month termsto

maturity.

TheFund’sreturns are assetbackedwith properties in key locations,which havebeen chosenfor

their inherent low depreciationriskprovidingsolidcollateralfor investors. Theloansare accruedon

individualproperties, rather than aggregatedacrosswhole portfolio to further reducerisk and the

Fund will not cross-collateralisedebt. Thiswill result in a portfolio with the ability to generatestable

and predictablereturns with low anticipatedvolatility. The Managershave a No BlackBox policy,

which meansinvestorswill knowhowmuch,whereandto whomthey lend.

FundStructure: the Fundis an open-endedLuxembourgSICAVSIF,offeredby EmeraldManagements

Sàrl,theCǳƴŘΩǎGeneralPartner,focusingonalternativeandinnovativevalueaddedassetclasses. Key

features are: Euro-denominatedfund with GBPand USDshare classif required,accessibleto Life

Insuranceplatformsandno inherentlegacyrealestateissues.

B E N E F ITS  TO INV E S TORS

THEMARSHALLBRIDGINGFUNDWILLEXPLOITSHORTTOMEDIUM-TERMBRIDGINGAND

MEZZANINEFUNDINGOPPORTUNITIESSECUREDAGAINSTPRIMEREALESTATEASSETS.



THE FUND OFFERS INVESTORS AN EXPOSURE TO  
LUCRATIVE EUROPEAN REAL ESTATE MARKETS  

WITHOUT THE RISK OF BRICKS ANDMORTAR
OWNERSHIP AND  WITH  THE  BENEFIT OF THE

EXPERIENCE OF INDUSTRYINSIDERS.



FUND D I V E R S I F I C ATION STRATEGY

We havea proven know-how in our target marketsand will invest initially in Germany, bringingour extensive

experienceof keypropertymarketniches. Commercialandresidentialproperty will be includedin the portfolio as

this opensup a wider scopeof developmentfinancingopportunities acrossa diversifiedrangeof real estate

marketsegments.

TheFundwill only providefinancingto professionalandestablishedreal estateinvestorsand developerswith a

proven track record. We will securea legal chargeover the real estate assetwhilst still accessinghigh yield

opportunities.

Our fund managementexpertise relies on blending in-depth structured real estate finance with real estate

knowledge,whichcombinedoffer a rarecombinationof in houseanalysis,resultingin a finely tuned transaction

structurewith completeduediligenceproceduresin place.

Thisknow-howwill allowthe fund to:

¼ Diversifyby citiesandcountries: InitiallyGermanyandUK

¼ Diversifyby opportunities: Hotel,residential,opportunistic,refurbrishing,

¼ Further diversify by countries: Secondphase,we will allocatecapitalto countrieswherewe have
localpartnerswith directaccessto flow.

The Advisor has experience in key marketniches:

¼ Residential, Comercial, LandDevelopment

¼ Change of use projects (Commercial to  
residential,etc.)

¼ Hotels andOpportunistic

The Advisor possessesknow-how in several
markets, but will investinitially mainlyin German
market.

Secondstage, we will move to other countries
where opportunities will arise with our local
partners.

Diversified Bridging InvestmentFund

THEFUNDWILLLENDINITIALLYINTOA DIVERSIFIEDPORTFOLIOOF GERMANREAL

ESTATE PROPERTIESIN STRATEGICAND PROVEN LOCATIONSTO ENSURE

SUSTAINABLEVALUATIONS.



Experiencehastaught us that evensmalldetailscanendangertransactionsand fund returns. That is why risk

identificationisat the verycoreof our investmentandallocationprocess. Thekeyriskswe address:

¼ Declinein realestateprices,whichis theFund’scollateral.

¼ Thecredit riskdueto the potentialdefaultonpaymentby the creditor.

¼ Theassetsfinancedmaybe hard to sell in a down market, increasingthe risk to our interest paymentsand

return of capital.

In addition to the fact that loansare accruedon individualproperties,rather than aggregatedacrossthe whole

portfolio –Marshall BridgingFund will not cross-collateralisedebt –the following steps are systematically

embeddedinto our allocationprocessin order to reducerisk:

¼ Expert third-party valuation of underlyingvalues.

¼ Access to residential schemes/opportunities on discountedterms.

¼ Focus on quality property that has sustainedappeal.

¼ Mixed portfolio diversified by type, location, operational status or deliverytime.

¼ The Fund will maintain a minimum liquidity of 10% ofNAV.

Thefund lendsto ownersor developersof realestateassets,it doesnot undertakedirect purchaseof properties.

This strategy allows the Fund to take advantageof the real estate market, through lending and not direct

exposure,generatinghighdoubledigit returns,howeverwith asmallprice risk.

Addressingimportant riskmanagementissues

The Fund will focus on properties and locations,where the price downside risk is minimal. Embedding an

absolutereturnsphilosophy,the Fundis not dependenton the increaseof real estateprices. Throughour focus

on opportunisticlendingandshrewdassetmanagement,we seekto generateyield, irrespectiveof the condition

and direction of the market. Privateclient cornerstonemoneyis investedto ensurestability during the accrual

periodandwe will not normallyuseleverage. Furthermore,we will useindependentandconservativevaluation

expertsto ensurethat the Fundadheresto our safeLTV guidelinesandconfirm our viewson the validity of the

opportunitiesto whichweallocateresources.

RISK M A N A G E M E N T
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RISKMANAGEMENTOF REALESTATELOANTRANSACTIONSIS CRUCIAL. THISIS WHY

WE APPLYSTRINGENTOPERATIONALPROCEDURESAND CAREFULLYOVERSEEALL

LEGALREQUIREMENTS.

The Fund advisors are leveraging their extensive real estate expertise to 
ensure  transparent risk management by adding robust diversification
parameters.



At Fund level, real estate risk is reducedby having reputable parties at each level of the transaction, and

independentparties in aeraswhere conflictsof interest can arise,suchas property valuation. Managingreal

estaterisk is primarilydependenton the appropriatemanagementof operationalrisks suchasobtainingproper

legalcertificate/title of property, checkingof property valuationstandardsand data,appropriateKYCof clients

and buyers,checkingof liabilitiesand convenantson property, aswell asensuringadequateinsuranceand all

permits are available. Finally,we alwaysensurethat the relevant zoningand governmentapprovalson the

targetedpropertyhavebeenobtained.

Managing creditrisk

TheFundhasclausesto managelate paymentsandobtain a higherinterest rate, compensatingand pricingrisk

properly,which is not uncommonandprofitable. Weperform credit riskanalysison creditors andfuture buyers,

aswell asusuallyholdinga first or secondclaimon the property, in addition to the borrower’scapitalbeingour

additional security. Due to our excellentrelationshipswith exit partners, the Fundwill enter into transactions

whereapredefinedbuyerhasalreadyshowedinterestin purchasingthe property.

O P E R AT I O N A L  R ISKM A N A G E M E N T
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THEMAIN RISKONA PROPERTYDOESNOTCOMEFROMPRICINGORCREDITRISK,BUT RATHER

FROMA LACKOFDUEDILIGENCEONTHELEGALPERMITSANDREQUIREMENTSWITH WHICHTHE

PROPERTYANDINVESTORSNEEDTOCOMPLYTOEXECUTEATRANSACTION.



OUR LENDING POLICY AND APPROACH EMBEDS DIVERSIFICATION,  
THUS MITIGATING RISK BY ALLOCATING TO KEY PROVEN REAL  

ESTATE SEGMENTS IN ADDITION TO THE INHERENT STRENGTH OF  
THE TARGETED GEOGRAPHICREGIONS.



TheMarshallHutton team hasdirect accessto an exclusivedeal flow and benefitsfrom 23+ yearsof

direct real estate involvement,allowing for an unparalleledaccessto important industry players,

where the relationshipallowthe fund to capturethe full valueof the deals.

The real estate team have been working together within the framework of a stable 23+ year

partnership. Their long experiencewith Londonand Germanplanners,providesthem with privileged

visibility on projects that would benefit from changeof use or development,and which can win

planning consent. Theteam alsohasunparalleledexpertisein shapingproposalsin a mannerleading

to a high approvalprobability.

MarshallHutton hasaccessto manyoff-market dealsacrosskey Germancitiesand the UK,coupled

with the experienceto negotiatebest termson behalfof the Fund. Suchdirect accessallowsthe fund

to increasereturns, and havebetter knowledgeof dealsand managementof future deal pipeline.

The Advisorhasaccessnot only to deal providersbut alsoto all important exit partnerslookingfor

propertiesto purchase.

I N V EST M E N T  A DV I S O R

The strategy team’s direct access to deal flow will maximize the extraction of  value 

added for ourinvestors.

RichardMarshall-Greaves: hasover 27
years experiencein advisingclients in
acquiring and disposing of property
assets in the South East, principally
centralLondon.

Hasrepresentedclients in all aspectsof
the industry, including Investment
acquisition and disposal, leasing of
offices, retail and hotels. Development
appraisalof office, residential and retail
schemes and managed development
delivery teams.

Daniel Hutton AIBA: hasover 24 years
experienceof advising clients,advising
and disposing of property assets in
centralLondon and extensivetrading in
CREand Residentialassetsin Germany.

He has an extensive knowledge of
property financing, the London
occupational and capital markets of
Germany.

MARSHALLHUTTON ARE LONDONAND GERMANREAL ESTATESPECIALISTS,WHOSE

CLIENTS INCLUDE: THREADNEEDLE,LEGAL & GENERAL, ABERDEEN ASSET

MANAGEMENT(PREVIOUSLYSCOTTISHWIDOWS),ROYALLONDON,AXAANDHERMES.
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THE MARSHALL HUTTONDIRECTORS



TheICreviewsthe proposalof the InvestmentAdvisor,together with the Information receivedfrom the legal

advisoryfirmson the loan,reassuringthe fund,all the economicandlegalinformation isproper for the approval

of the loan.

TheICusesseverallocallegaladvisoryfirms,with specificknow-how. Someof suchfirms arePillsburyWinthrop

ShawPittman andLindenPartners.

The Investment committee Advisor will decide with all information received from all the parties, on the

appropiatenessof suchloan for the fund, analizingnot only the legalitiesof the loan through the information

provided by several local legal advisory firms, with specific know-how, but also the appropatenessof the

collateralasasafeguardfor our investorscapitalprotection.

I N V E S T M E N T  C O M M I T T E E

THE GENERALPARTNERRELIESON THE INVESTMENTCOMMITTEEWHICH PROVIDES

VALUETO THEFUND,ON APPROVINGORNOTSUCHLOANS.

TheGeneralPartner’sInvestmentCommitteeprovidesan additional layer of value
andriskmanagementto the fund.

ChristopherHarrisonis currently the President
of the IC, bringing global legal expertise in
structuring, financing and the capital debt
markets, allowing the Investment Committee
to properly assesthe specific risks in each
country the fund will operate, and managing
the expertise of local law or advisory firms.
Christopheris a solicitor and a partner in one
of the global law brands,with more than 25
years of experiencein complex cross border
financingsandinvestments

INVESTMENT COMMITTEE ADVISOR
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Mr. Paul Hunt owns an advisory company
distributing funds to the wealth management
market globally. Paul started his financial
services career in 1987, working as an
investmentbroker in Guernsey. Hethen worked
as an investment manager for Lloydsbank in
Guernseyfor several years before moving to
Europe to take up a position as regional
managerof a largeoffshoreinsurancecompany.

TheInvestmentCommitteecanaddper eachloan,additionalindividuals
on acasebycasebasisif it isneededadditionalexpertise.



D I R EC TORS AND C O U N T E R-PARTIES
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GeneralPartners

ChristopherHarrisonis currentlyDirectorof the GPandthe Presidentof the ICA,bringinggloballegalexpertise
in structuring,financingandthe capitaldebt markets,allowingthe InvestmentCommitteeto properlyassesthe
specificrisksin eachcountry the fund will operate,and managingthe expertiseof local law or advisoryfirms.
Christopheris a solicitoranda partner in oneof the globallaw brands,with more than 25 yearsof experiencein
complexcrossborder financingsandinvestments.

XavierDeu Pujal Parnerof another Luxembourgbasedalternativeassetmanagementfirm, hasworked in the
USAaswholesaledistribution, futuresandoptionstrader, aswell asriskmanagementofficer. In Europe,he has
been involvedin securitization,PrivateEquityand AlternativeAssetManagement. Xavieris an Economistfrom
the UABof BarcelonaandholdsaMA in InternationalFinanceandEconomicsfrom BrandeisUniversity.

Paul Hunt owned an advisorycompanydistributing funds to the wealth managementmarket globally. Paul
startedhis financialservicescareerin 1987, workingasan investmentbroker in Guernsey. Hethen workedasan
investmentmanagerfor Lloydsbankin Guernseyfor severalyearsbeforemovingto Europeto takeup a position
asregionalmanagerof a largeoffshoreinsurancecompany.

Josep-LluisPerezjoinedasDirectorof the GP,andoverseesandcontrolsall the operativeof the GeneralPartner
andFundregardingoperationsandriskmanagement. Dailytasksare relatedto mantainthe communicationand
good standingwith the regulator, relationhipswith the serviceproviderswith KYC-AMLand other operational
requirements.

Thispresentationis intended to be for information purposesonly and it is not intended as promotional material in any respect. Relianceshouldnot be placedon the viewsand information in these

presentationswhenmakingindividualinvestmentand/or strategicdecisions.. Afund’sinvestmentobjectives,risks,chargesandexpensesshouldbe consideredcarefullybefore investing. Thisdocument

containsinformation in summaryform only and its accuracyor completenesscannotbe guaranteed. No liability is acceptedfor any lossof whatsoevernature arisingfrom the useof this information.

Applicationfor units in this fund mayonly bemadeon the basisof a prospectusrelatingto the fund andthis documentmayonlybe distributedto thoseeligibleto receivethat prospectus. Thedistribution

of this documentmaybe restrictedin certain jurisdictionsand it is the responsibilityof anypersonor personsin possessionof this documentto inform themselvesof, andto observe,all applicablelaws

andregulationsof anyrelevantjurisdictions. Theprospectuscontainsthis andother important informationabout the Fund. Toobtaina prospectusfree of charge,callBanquede PatrimoinesPrivees, 30

BoulevardRoyal,2449, Luxembourg.Pleasereadthe prospectuscarefullybeforeinvestingor sendingmoney.

Thisdocumentmayonlybedistributedin or from Switzerlandto qualifiedinvestorswithin the meaningof Art. 10para. 3, 3bisand3ter CISA. TheRepresentativein SwitzerlandisACOLINFundServicesAG,

Affolterndtrasse56, CH-8050Zurich,whilst the PayingAgent is NeueHelvetischeBankAG,Seefeldstrasse215, CH-8008Zurich. Thebasicdocumentsof the Fundaswell as the annualreport may be

obtainedfree of chargeat the registeredofficeof the SwissRepresentative.”

Administrator: 
Banque de 

Patrimoines
Prives

BPPisa privatebankwith tailoredservicesto HNWIand
Families across the globe, from Structuring,
Management, Administration, Domiciliation and
Custodyof suchassets.

Custodian: ING
Bank  

Luxembourg

INGLuxembourgis part of a Groupoperatingin nearly
40 countries and employs 94,500 staff, appreciated
throughout the world by over 67 million customers.
Thesecustomers include individuals,small companies
or major multinationals, public institutions and
governmentauthorities.

Risk Manager -
NOVACAP

NOVACAPis an independent managementcompany
authorized and regulated by the Commission de
Surveillancedu Secteur Financierin Luxembourg,and
with license and capability to provide superior risk
managementservicesto independentassetmanagers.

Legal Advisor: 
Baker&  

McKenzie

Baker& McKenzieis a globallaw firm, with a presence
in over 46 countries, being one of the leaders in
Luxembourgandin the fund managementindustry.

Auditor: KPMG
Luxembourg

Among the Big 4 Audit firms globally and Top 1 in
Luxembourg.



GeneralEnquiries
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E: info@marshallbridge.com

W: marshallbridge.com

GeneralPartner

Emerald ManagementsSarl
30 Boulevard Royal L- 2449, Luxembourg

T: +352 621 887 085 
E:xavier@marshallbridge.com

paul@marshallbridge.com
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